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MEXICO MARKET UPDATE 2003 
 

By Mitch Creekmore, Stewart Title Guaranty de Mexico 
 
 

Those of us who make our livelihood in Mexico’s real estate market  are 
wondering what the coming year holds and whether foreign investment will find 
Mexico properties an attractive location to place funds. Generally speaking, we all hoped 2002 would 
have been better with certainly more activity and real estate sales. The Mexico real estate market is in a 
period of transition and some uncertainty due to economic factors in the United States, and political 
concerns around the world. Several observations and prognostications come to mind as we head into this 
new year. 
 
First, the euphoria of unbridled gains and profits in the U.S. stock market came crashing down around us 
in 2002. No longer do we have unrealistic illusions that our once seemingly impenetrable income from 
stock investments will continue. The fact is the stock market bubble has burst. Our disposable and 
discretionary supply of readily available cash has taken a severe hit, which translates directly to our desire 
for investment in other mediums like real estate. Historically, investing in real property has been a venue 
of steady appreciation and profit, one Americans have been very comfortable with and accustomed to. 
Acquisition of Mexican real estate has not been any different. In fact, in some particular areas like Los 
Cabos, Puerto Vallarta, San Miguel de Allende, the Cancun corridor and Puerto Peñasco, these markets 
have had a propensity for higher internal rates of return and income due to increased profit in the purchase 
and sale of property. Unfortunately, Americans have become cautious, guarded and concerned about 
buying property in Mexico. They have good reason to be so in some of the deals they are asked to 
consummate. They simply can’t afford to make a wrong decision and lose money on a possible risky 
investment – no matter how beautiful the view is! 
 
Compounding an already difficult investment scenario is the impending threat of war. Let’s face it, 
Americans are even more pensive given the possibility of U.S. troops overseas and our intervention into 
places like Iraq or North Korea. As investors, we can wait and see what unfolds in the next three to six 
months rather than jumping into a seemingly unknown investment climate. Real estate as an investment 
option is not insulated against global uncertainty. 
 
What does all this mean? Simply put, we must provide investment security when given the opportunity to 
sell a piece of property, whether in America or Mexico. We all are dealing with a more knowledgeable 
and sophisticated buying public, one that is risk averse and at best somewhat skeptical when buying in a 
foreign jurisdiction. Americans are reading more, becoming better educated about their investment 
options. They understand a great deal more about the facts, the process, the legalities, tax matters and the 
underlying risks of real estate acquisitions in other countries. Mexico is no different. Americans have a 
choice in where they can put their hard-earned money. If capital is going to be invested into real property 
in Mexico, it must be protected. It must be a secure acquisition and one that eliminates the majority of 
uncertainty. Otherwise, that same investment potential will seek a safer haven. Americans don’t need to 
speculate on unknowns, we already have enough at home. 
 
One cannot be overly optimistic about the first six months of 2003 when it comes to Americans buying 
property in Mexico. That is not to say that there will not be transactions to be closed and that as a buying 



public, Americans will shy away from the lure of Mexico and the investment attraction that this beautiful 
country offers. What  this says is that the general level of activity may be diminished given other factors 
outside the control of those of us in Mexico’s real estate industry. It will not be the fault of Mexico that 
Americans aren’t buying. When the opportunities do arise, as a collective group we must make that sale 
happen. We are all in this endeavor together; it’s how we make our living. We must protect Americans 
when it comes to investing in Mexican real estate. It should be a safe, secure and profitable acquisition. 
Let’s all work hard to make 2003 the best that can be realistically expected. We owe it to ourselves and to 
our customers. 
 
Mitch Creekmore is the Vice President and Manager, Stewart Title Guaranty de Mexico, Houston Office, 
and may be contacted at (800) 729-1900, ext. 8753 or (713) 625-8753. 
 


