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Odds and Ends: By George Naumoff 
 
Wow…has it been cold.  The weather has been abysmal.  I seem to be suffering with a case of 
cabin fever.  If I seem to be off my game lately, please forgive me.  I think 2008 has worn on all 
of us to some degree.  We have said goodbye to many friends, employees, and colleagues this 
past year.  We have seen the bankruptcy and subsequent sale of one of the top 4 title insurers.  It 
was quite a year.   
 
Fortunately, we seem to have hit a warm spell with residential refinances.  While this is certainly 
encouraging, we need to handle this with an abundance of caution.  We do not know if this will 
be a sustained rally or if it is just a blip on the radar.  The financial markets are still unsteady, and 
we have yet to see what impact, if any, the government programs will have on them.  So what is 
the best way to weather this sudden increase in business? 
 
Do not over commit your resources.  The first reaction to an increase of business is to upsize.  
Adding employees to handle the increase number of orders seems to be a no brainer.  How that is 
done is a different story.   Look to the use of part-time employees, temporary staffing or 
contractors.   These are ways to get the added help needed, without a long term commitment of 
your resources.  If there is one thing that we should have learned in 2008 is that we need to be 
lean and quick.  
 
Use your new resources to take care of the “unproductive” matters.  Free up your best employees 
to do what they do best.  Eliminate the unproductive but essential tasks that they have had to take 
on during the past year.   
 
If you do hire a full time employee try to get someone who is revenue attached.  Make it a 
“productive” hire….but remember the half of a half rule (if you don’t know this rule give me a 
call).   
 
Get policies issued and reported while you have the additional resources.  Cleaning up after a 
party is never fun…so do as much as you can while there are still a lot of people around.   
 
Use this as a time to cement business relationships.  Make sure you are exceeding expectations.  
Make sure your customers see the value that you and your staff bring to each and every 
transaction.  Make them remember your company.   
 
We wish you a happy, healthy and prosperous 2009. 

 

+++++++++++++++++++++++++++++++++++++++++++++++++++++++++ 

 

JUDICIAL REPORTS 
 
The Preliminary Judicial Report is essentially a form of title guaranty since it is limited to matters 
appearing of record.  It sets forth the status of the record title and is required in many jurisdictions 
for purposes of judicial proceedings involving real estate, such as a foreclosure, marshalling of 
liens, a partition action or a quiet title action. HB 138 which went into affect in September 2008, 
requires that the Preliminary Judicial Report be filed with the Complaint commencing the legal 
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action on all residential foreclosures 
 
Although coverage purports to run to the use and benefit of all parties to the proceedings and to 
the purchaser at the judicial sale thereunder, the nature of the benefit is unclear because the report 
generally predates the judicial sale, thereby creating a gap n the status of title between the date of 
the initial report and the date of the sale. 
 
To cover this gap period, Courts will require a Final Judicial Report.  This report is in the form of 
an abstract of title showing all intervening matters of record.  It is filed later in the proceedings 
and is usually a prerequisite for the decree. 
 
 
There is a premium charge for the issuance of the Preliminary Judicial Report.  For judicial 
proceedings, other than lien foreclosures, the risk rate for this report is $3.00 per thousand dollars 
of the fair market value of the premises involved.  For judicial proceedings involving foreclosure 
of a lien, the risk rate for the Preliminary Judicial Report is $3.00 per thousand dollars of the 
unpaid balance due on the lien being foreclosed or the fair market value of the premises involved, 
whichever is less.  The minimum in either case is $75.00. 
 
The Final Judicial Report, carries a risk rate charge of $50.00.  The Agency furnishing the report 
is entitled to recover the value or work charges for its service in preparing the report.  The amount 
of this work charge is at the discretion of the attorney. 
 
All premium, including that for the FJR, is reportable the same as any other policy.  Please refer 
to http://stewartoh.com/download/772/bulletins/Agent_Alert_HB_138-
Foreclosures.082808_final.pdf  for further information about HB 138 and Judicial Reports.   
 

Commercial Foreclosures 
 
HB 138 does allow a Commitment for Foreclosure to be issued for Commercial foreclosures.  
The traditional commitment is modified by an endorsement. This endorsement modifies a 
standard commitment issued pursuant to Rule PR-11 in order to allow the commitment to be used 
exclusively in judicial proceedings demanding the sale of residential real estate consisting of 
more than four single-family units or of commercial real estate. It extends the liability and 
obligations under the commitment to a date thirty (30) days after the recordation of the deed by 
the officer who makes the sale to the successful bidder at judicial sale; establishes the amount of 
the policy to be issued as referenced in Schedule A of the commitment as the greater of the 
principal balance of the lien being foreclosed upon or the amount of the successful bid at judicial 
sale; and includes additional items of information, all as required by Ohio Revised Code Section 
2329.191.  The rate for this endorsement is fifty cents ($0.50) per thousand dollars of no less than 
the unpaid principal balance due on the lien foreclosed which rate is in lieu of, and not in addition 
to, the rate for a standard commitment under Rule PR-11. The minimum rate for this endorsement 
is $100.00. 
 
If the purchaser at judicial sale obtains an owners title insurance policy issued by the same insurer 
in accordance with the judicial commitment, the premium paid for the judicial commitment shall 
be credited in full toward the Applicable Rate of the title insurance policy issued. 
 
 
   

*********************************************************************** 

Ideas from Independent Agents 
We will be featuring “Ideas from Independent Agents” as part of our future newsletters, 
consisting of articles written by agents.  These articles will help keep you up-to-date on practices 
and ideas for an efficient office, highlight specific achievements in an office, or other matters of 
interest.  If you wish to have an article included, please contact George Naumoff at 
gnaumoff@stewart.com. 
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Changes in the Title Industry:  By  Wayne G. Gammell, CEO, 

Mid-America Land Title dba M&M Title Co. 
 

Changes in the Title Industry 
 
I was asked to write an article concerning the changes in the title industry which can be difficult 
because this business has so many aspects and is so complex!  After giving this considerable 
thought, I decided to give some general comments concerning my own insight into how our 
company, and its employees and I have had to continually change and adapt to the way business 
is done.   As we are all aware change is not necessarily all good! 
 
I started in the title business in January of 1960 and have seen many changes and issues arise in 
the title insurance and settlement business.   For many years our industry “ chugged along” 
without any major shakeups and then the big change that hit us was the government instituting the 
“Real Estate Settlement Procedures Act”, “RESPA”.  Most of us in the industry felt that this was 
a major and unnecessary requirement; but, we all eventually adjusted to it.  Since that time, our 
industry has been eyed by many governing agencies as the “Sheriff” who should try to stop the 
increase of fraud and dishonest acts concerning many real estate transactions.  At the same time 
the realtors, banks, builders and mortgage brokers have viewed us as the gals and guys who make 
lots and lots of money.  Because of this false perception, they wanted and succeeded in getting 
more involved in the title industry through ownership.  Of course we don’t want to forget the 
class action lawyers and how many of them have looked at the industry as a deep pocket.  I 
believe that all of this misguided understanding of our industry was the reason for all the required 
disclosures, new regulations and rules by the departments of insurance, and the changes in 
allowing customer ownership in title agencies.    
 
Most of us know that there have been some problems with the lending industry which caused 
many of the large lenders to make loans that prudent loan underwriting would not have 
traditionally allowed.   This type of lending caused a large volume of mortgage loans that needed 
to be closed and insured and which also caused many individuals to jump into the title insurance 
and closing business.  Some of these individuals were not well trained title people.  As a result of 
this influx, we are now seeing more title issues and errors associated with documents used. 
 
Another change I have experienced is the advent of the computer age.  The entry into the use of 
computers was originally a shock for me.  It took some time for me to trust a computer.  Over 
time I saw the great advantages in using a computer and networking systems.  The availability of 
information on the internet from various government offices was also originally great tool but is 
now running into privacy issues.  This is a problem which, I hope, can be worked out.   
 
We hear all the time that because of all these changes our work is easier and we should reduce 
fees.  Unfortunately, in this changing world, this is the farthest from the truth.   I guess all of us 
will keep examining, closing, and just trying to make a living.  
 

Advantages and Options for Electronic Reporting: By Paige 
Taliak, Ohio Agency Manager 
 
As we head into a new year with hopes of more business and a brighter economy, we would like 
to review with you the options we have for electronic reporting of your policy premiums.  
Electronic reporting can make the task of reporting your premiums and policies to Stewart Title 
Guaranty Company easier and more reliable.  Our Policy Services Department will download the 
data that you have provided directly into our computer system eliminating the possibility of 
human error from hand keying your premium registers! 
 
If you are an AIM user, Policy Register already submits your policies electronically! 
 



 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

 
 
 
 
 
 
 
 
 
 
 
 

 

For our non AIM users, we can offer 2 alternative ways to report your policies and premiums 
electronically! 
 
1 – PRISM – this program runs in tandem with our policy jacket generator program STEPS.  
Both STEPS and PRISM can be used in conjunction with any production software system. Once 
you have created the policy and printed it in STEPS, the information is automatically transferred 
into PRISM.  When you are ready to create a policy register, you log into PRISM and choose 
your policies for reporting and a register is generated for your review and with a click of a button, 
you can submit it directly to Policy Services.  You then print a copy of the register, attach your 
policy and your check and mail to Houston! 
 
2 – EXCEL Spreadsheet – This program can be used in conjunction with any production 
software system. Using this method of electronic reporting requires your office staff to only enter 
seven pieces of vital of information (agent ID number, file number, policy number, policy date, 
liability, gross premium and underwriter portion of premium) into the EXCEL spreadsheet. 
Please note that in this method we allow you to total the premium and the endorsement changes 
together and report a total.  Once this is done, the register is then attached to an email and 
submitted to a specific email address of our Policy Services Department. You then print a copy of 
the register, attach your policy copies and check and mail to Houston. 
 
We would also like to introduce a new enhancement to the above electronic reporting 
systems…… 
 
eRemit – This is a relatively new program that is still being enhanced by our technology team in 
Houston.  It can be used in tandem with all production software programs except for AIM 5.x. 
This program eliminates the need to send us hard copies of the “guts” of your policies.  Instead it 
allows the user to simply send us an image of the policy.   With this program you still need to 
send us a report of your choice, again it eliminates you sending us hard copies…saving you ink 
and copy paper costs 
When you are ready to report policies you simply choose a method above, send us a report and a 
check…but no copies.  
 
We encourage you to explore these electronic reporting options with your Agency Service 
Managers.  It can help save you time and money when reporting your premiums to Stewart Title 
Guaranty Company! 

 
_________________________________________________________________ 

Snowflakes 

by Linda A. Copp  

Snowflakes spill from heaven's hand 
Lovely and chaste like smooth white sand. 
A veil of wonder laced in light 
Falling Gently on a winters night.  
Graceful beauty raining down 
Giving magic to the lifeless ground. 
Each snowflake like a falling star 
Smiling beauty that's spun afar.  
Till earth is dressed in a robe of white 
Unspoken poem the hush of night.  

 
 

 


