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While we all want to do our part, Stewart Title ties
being eco-friendly into being a good corporate
citizen and plans to continue  the green title initiative
and challenges you to be environmentally conscious
to.
Thank you to Tammy Perez Baca, MultiCultural Markets Director, Rky. Mt. and
NW States, Stewart Title of Denver, for her assistance in this article.

Across the industry in a single closing, some 460
pieces of paper are generated. With an estimated
5 million residential sales forecast in 2008,
combined with 2.8 million refinance transactions,
a total 7.2 million reams of paper would be used.
The industry-standard calculation of 16 reams of
paper being produced by one tree translates to
more than 450,000 trees consumed. The
implications are clear.

Responding to environmentally conscious home-
buyers and sellers, lenders and Realtors, Stewart
Title is launching it’s Green Title Initiative
program and encourages you, our family of
independent agents, to become more eco-friendly
too by utilizing Stewart paper saving programs
such as STEPS, AIM, SureClose® which allow
environmentally sensitive customers request their
title commitment, closing statement and much
more all on-line. It is designed to greatly reduce
the amount of paper consumption for our
industry.

In addition by installing energy efficient light
bulbs and appliances, ordering only eco-friendly
office supplies from our wonderful preferred
provider program, eliminating water bottles in
favor of water dispensers, encouraging car-
pooling, telecommuting, or even riding a bike to
work, can be a wonderful impact on our
environment.
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STEWART GOES GREEN, AS SHOULD YOU!
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The Examples given above are based on the 7/1/04 Schedule of Basic Rates and do not include costs of available
Endorsements or other additional policy-coverages. Compliments of Richard Black

Below is clarification on Rate Rule R-1 and the use of multiple premium credits
as it applies to the rules outlined by the Texas Department of Insurance in the
Basic Manual.

If one full premium is charged for the largest Policy in the transaction, there is
no limit on the use of premium credits/discounts applicable to other Policies
in the same transaction.

EXAMPLE:  Seller is selling a commercial property to Purchaser
for $500,000.  Lender is making Purchaser a $400,000 loan for the
purchase, and Purchaser is simultaneously leasing the property to Lessee.  Cost to the Seller for an
Owner Policy to Purchaser in the amount of the sales price is $3,079.  Premium for Lender’s Mortgagee
Policy is $100 (simultaneous issue under Rule R-5).  Cost to Purchaser for a $500,000.00 Leasehold
Owner Policy issued to Lessee is $923.70 ($3,079.00 x 30% under Rate Rule R-22).

If a full premium is not charged in the transaction, only one credit/discount can be applied unless otherwise allowed
by a particular Rate Rule.  Authorized double credits include only the following:

a.  Credit for a prior qualifying Owner Policy can be given against the cost of a new-construction Owner
Policy in combination with simultaneous-issue of one or more Mortgagee Policies [Rules R-5(A)
and R-5(C)].

b.  A credit for a builder’s Interim Construction Binder can be given against a post-completion purchaser’s
Owner Policy in combination with simultaneous-issue of a Mortgagee Policy [Rule R-13].

RATE RULE R-1:  Multiple Premium Credits

The energy saved from recycling one glass bottle can run a
100-watt light bulb for four hours.

It also causes 20% less air pollution and 50% less water pollution than
 when a new bottle is made from raw materials

!!!!! !!!!!!!!!! !!!!!
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! Keep a record of your EPR for future refer-
ence to compare it against your Statement of
Account.

! Attach a copy of the remittance check issued
with your EPR for your files to verify against
your Statement of Account.

! If you have any AIM EPR transmittal trouble,
send a copy of the error message to
service@regionbsupport.com along with
your contact information.

Have you ever opened your Statement of Account and
wondered... What the heck do I do with this and se-
cretly file it away.  Gotcha’!

The Statement of Account is a monthly report that
details your transactions with Stewart. The first page
is a breakdown of policies along with the monies you
sent in to Stewart for the month. The bottom displays
the previous balance, the total monthly charge for poli-
cies, total of all payments, and any outstanding bal-
ances. The second page details corresponding infor-
mation for each Guaranty File (GF) including the
policy, policy date, all endorsements, transaction

RECONCILING YOUR STATEMENT OF ACCOUNT

codes and underwriting retention for those files sent in for
the month.

It’s important to make sure that you compare your remit-
tance report with Stewart’s Statement of Account to make
sure they agree.

Why? Glad you asked! Reconciling your account on a
monthly basis will verify that all charges were properly
accounted for. It makes sure there were no errors in the
Electronic Policy Report transmittal (if you report elec-
tronically) or any other type of report manual or other-
wise.  It also verifies that transcodes and funds were ap-
plied properly.

An organized reconciliation keeps a system of checks and
balances.  For those who reconcile already, keep up the
good work.  Advice for those beginners “reconcile how
you would your own check book” by keeping good records,
maintain a copy of your transmittal report with the check
and compare it to your statement on a monthly basis.

If you have any questions on your statement of account or
for further information on reconciling, contact Deanna
Allen at dallen@stewart.com.

TIPS FOR ELECTRONIC
POLICY REPORTING (EPR)

Recycling one aluminum can saves
enough energy to run a TV

for three hours — or the equivalent of a
half a gallon of gasoline

! Double check your Title Agent license
expiration date. Be sure you have received your
renewal and return it to TDI before your expi-
ration date. Renewal notices are mailed by TDI
30 days prior to your expiration date. If you are
concerned because you have not received your
renewal contact TDI at 512-322-3482.

TITLE AGENT
REMINDERS

! The next Title Insurance Guaranty Fee
is  due on February 1,  2008.
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POLICY SERVICES CUSTOMER CARE CENTER

In an effort to bring you the best in customer service the PSCCC was born, with you in mind!
Enhancing the customer experience in the following areas:

Monthly Statement of Account
Policy Copies

Policy Inventory
Policy Payments

Account Reconciliation
Electronic Policy Reporting

Feel free to contact Policy Services ( 9700 Bissonnet Street, Ste 1500, Mail Code: Policies 187, Houston
TX 77036) Monday through Friday between the hours of 8:00 a.m. to 5:00 p.m. (800) 729-1905 or e-mail

your concerns to psccc@stewart.com.

We are pleased to announce that Frederick Drue Schraub, “Fred”,  is  our newest Texas Underwriting Counsel.
Fred joined Stewart in the San Antonio office along side John Rothermel in November.  He was born in
Seguin, Texas and made his start in the title business with his family’s title company (fka Guadalupe County
Abstract Company) in numerous capacities:  runner, abstractor and escrow officer.  Fred is a graduate of
Baylor University (B.B.A. 1984), Baylor University School of Law (J.D. 1989) and member of  Lambda
Chi Alpha Fraternity.  After graduating from law school, Fredwent into private practice. Thirteen years
later he returned to the title business working as underwriting counsel for United General.  Fred is a
member of the State Bar of Texas and the San Antonio Bar Association and is active in TLTA serving
as chair of the Legislative Committee from 2005-2007.

He takes pleasure in  traveling, scuba, cooking, reading, running, theater, and yes live music.  He
also enjoys a Spurs game occasionally, “Go Spurs!”

When asked if you are what you drive his response was, “that’s a tricky one, I guess a Porsche
Boxter: strong, compact and built for speed!” His humor and ability to provide excellent
underwriting support to you, our family of agents, in a timely and friendly manner is what
makes him an asset to our company.

Please welcome  Fred into the Stewart family and don’t hesitate to call him at 800-292-
5712 or e-mail him at fred.schraub@stewart.com.  He is available to assist you with all
of your underwriting needs!

A single quart of motor oil, if disposed of improperly,
can contaminate up to 2,000,000 gallons of fresh water.

MEET FRED SCHRAUB 
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RATE RULE R-2:  Premium Pass-Through.
  General Rule:  Premium collected in one transaction cannot be applied to the issuance

of a Policy in a different transaction.

  Authorized Exception to the General Rule:  Two or more conveyances (transfers) of
title qualify as “ONE transaction” whenever the following conditions are met:  a) all
conveyances involve the identical property; b) all parties to each conveyance agree in
writing to the final application of the premium paid; and c) all deeds making these title
transfers are filed on the same date.

EXAMPLE:  Seller is selling ten acres to Middlebuyer for $20,000.  Middlebuyer has contracted to sell the same
land to Endbuyer for $30,000.  At or before their closing, Seller and Middlebuyer sign a separate written agreement,
by which Seller allows the premium being paid by him to be applied to an Owner Policy issued to someone other
than Middlebuyer.  The Middlebuyer/Endbuyer Earnest Money Contract discloses that a portion of the Owner Policy
premium will be paid by Middlebuyer’s seller.  The first sale closes on Tuesday morning, and the second one closes
on Tuesday afternoon.  Legitimate pass-through?  Yes.  Result?  Seller pays $308 in Owner Policy premium that is
then transferred to the Middlebuyer/Endbuyer GF File, where Middlebuyer will pay an additional $70 in Owner
Policy premium as seller in the second sale.

EXAMPLE:  As part of the sales price, Buyers are assuming the balance of Seller’s existing mortgage note put in
place eight years ago.  Seller is providing an Owner Policy to Buyers.  As a condition for accepting Buyers as
obligors under a Modification Agreement, Seller’s Lender has required that the assumed loan be cross-collateralized
with another real estate lien note made by Buyers and held by Seller’s Lender.  Seller’s Lender has also required a
Modification Endorsement to its existing Mortgagee Policy. Problem? Fresh cross-collateralization in a Modification
Agreement disqualifies the transaction from a Rule P-9(b)(3) Modification Endorsement.  What else is available?  A
new Mortgagee Policy! It can be issued on the original 1998 Deed of Trust as modified by the Modification Agreement,
dated as of the filing of the Modification Agreement, with the insurance-amount being equal to the current principal
balance of the assumed note.  AND, in conjunction with the Owner Policy being issued to Buyers, this new Mortgagee
Policy can be issued at the simultaneous-issue rate of $100 ($70 cheaper than a Modification Endorsement).

The Examples given above are based on the 7/1/04 Schedule of Basic Rates and do not include costs of available Endorse-
ments or other additional policy-coverages. Compliments of Richard Black

! Your Annual TDI Audit of Escrow Accounts
is due 90 days after your fiscal year. So if your fiscal
year ended December 31, be sure to get those in.

“E-etiquette - Keeping Your
Customers Happy” webinar is

scheduled for
Thursday, January 17, 2008 at 9:30
a.m. presented by Colleen Snyder,
Image Dynamics. Log in at http://

stewartpro.webex.com and call 1-800-559-
0817. The password  is 8177873#.

WEBINAR

Plastic bags & other plastic garbage thrown into the ocean kill 1 million sea creatures yearly!

TITLE AGENT REMINDERS

! Report any address changes or branch office
opening/closures to TDI.  Be sure to send us a copy
of your notification to update our Insured Closing Let-
ter program. Should you need assistance contact
afling@stewart.com.
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 Central Texas District Office

www.stgcentraltx.com
www.stewart.com
Ph: 800-252-9229

Patti Bonner,
pbonner@stewart.com

Deanna Allen,
dallen@stewart.com

Angela Fling,
afling@stewart.com

Texas Underwriting Counsel

Richard Black,
 rblack@stewart.com

Bill Pratt,
bpratt@stewart.com

John Rothermel,
jrotherm@stewart.com
Frederick Schraub,

frederick.schraub@stewart.com
George Barnett,

gbarnett@stewart.com

Are you a RamQuest user? Would you like to be able
to electronically print Stewart policies with serial
numbers from your system? Then we can help!
Stewart Title Guaranty will be jointly presenting a
webinar to show you how to do just that.  In the
webinar you will learn:

♦ How to obtain a
range of policy numbers
from Stewart

♦ How to setup
policy pools within
Ram Quest
♦  How to
automatically generate
the next policy number
within a file in Ram
Quest

♦ How to obtain and setup policy jackets within
Ram Quest

♦ How to setup check lumping allowing you to
make a single remittance check to Stewart

♦  How to report on used and unused policy
numbers to Stewart

Join us for this on-line seminar where we will show
you just how easy it is to get set-up to start utilizing
the policies and jackets provided by Stewart Title
Guaranty with your operating system.

This Webinar is FREE but you must register to be
able to attend. Space is limited and registrations will

RAMQUEST WEBINAR
be confirmed on a first-come, first-served basis so
register now and see how you can establish the
connections that you need for your business!

Title: Learn How Installing Stewart Title
Policies Can Improve Your Efficiencies

Date: Wednesday, January 16, 2008

Time: 1:30 PM - 2:30 PM CST

Space is limited so Reserve your Webinar seat now
at:https://www1.gotomeeting.com/register/706166106
A special  thanks to John Hall, East Texas Agency Service Manager,  for
your efforts on this!

About one-third of an average dump is
made up of packaging material!


