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Com m ission er A dopts 
C hanges 

Betty Flores, Data Services,  with the Texas Department of Insurance
says the call for data could come as early as April 1st or the following
week if everything runs as scheduled. That would put the return for
electronic filings (TDI’s preference) back before the end of June. As
for manual returns they would be due mid June. Stay tuned for up-
dates. You can reach Betty by phone at 512-322-5029 or by email at
betty.flores@tdi.state.tx.us.

 

! Rate Rule 4

! Rate Rule 5

! Increasing TIG Fee

! Webinar Reminders

The Texas Department of Insurance Commissioner Mike Geeslin has
officially adopted the agenda items for the 2006 Rate and Rule Hear-
ing.  The best surprise was that there will be no change in the title
insurance rates.  So the existing premium rates will continue to be
those as established on 2/1/2007.

The 2006 Hearing covered many agenda items, and a few of the ones
adopted included new and revised endorsement forms, newly revised
T-00 Form, new Procedural Rule P-63 regarding policies issued to
Qualified Intermediaries, changes in administrative rules and docu-
ment retention.  Most agenda items as adopted are effective May 1,
2008.  The revision to Procedural Rule P-24 regarding payment for
services has been approved to go into effect in stages:  the actual rule
is effective May 1, 2008 and the provision for prior written agree-
ments on July 1, 2008.

Stewart will be issuing a very detailed bulletin regarding all of the
newly adopted agenda items in the next several days.  In the mean-
time, you can check out TLTA’s website (by copying and pasting the
link below in your internet browser) for further information on those
changes at https://www.informz.net/texas-land/archives/
archive_571358



Round up your coworkers for our educational
webinars:

Most Recent Endorsements by Fred Schraub

Privacy Issues by John Rothermel

Reverse Mortgages and Home Equity Loan
Update

TDI Update  by John Rothermel

! The password and phone numbers have
changed so be sure to use 800.549.8228
when calling and passcode 9996714#.

! There are a limited number of phone lines
so by using one workstation to listen and
view the powerpoint it could increase the
chance of someone else participating.

! For questions, schedules, and previous
presentation materials you can visit
www.stewarttexas.com.

! Webinars begin at 9:30 am, best to always
call in about 9:15 to ensure your spot.

 

 

 

 **General Rule:  The Amount of Insurance in
Schedule “A” of the Mortgagee Policy should be
equal to the principal amount of the promissory
note secured by the Insured Mortgage.

 **First Exception to the General Rule:  If the land
described in Schedule “A” of the Mortgagee
Policy is only part of the collateral/security for
the loan, the Amount of Insurance in the Policy
should be the value of the land or the principal
amount of secured note, whichever is less.

**Second Exception to the General Rule:  Any
lender can request additional interest coverage up
to 125% of the principal amount of the secured
promissory note, whether or not interest is
variable-rate or subject to being capitalized into
the loan principal.  If interest coverage causes the
amount of a simultaneous-issue Mortgagee Policy
to exceed the amount of the companion Owner
Policy, additional Mortgagee Policy premium
must be collected for the excess.

EXAMPLE:  Sales price and Owner Policy
amount will be $100,000.  Principal amount of
the purchase-money loan will be $95,000.  Lender
requests full 25% interest coverage.
Consequently, the amount of stated insurance in
the Schedule “A” of the Mortgagee Policy will
be $118,750 (for which a full single-issue
premium would be $975).  Owner Policy
premium is $871.  Mortgagee Policy premium
will be $204 [$975 – $871 = $104 + $100].

 

 

Valuation  of M ortgagee 
Policy Coverage 

The Example given above  is based on the 7/1/04 Sched-
ule of Basic Rates and does not include cost of avail-
able Endorsements or other additional policy-cover-
ages. Compliments of Richard Black

 

 

 

 

 

 

 

 

 

 

 

 



 

 

 

 

 

 
I n c r e a s e  o f  T it l e  I n su r a n c e   

On January 28, 2008, Board of Directors of the Texas Title Insurance Guaranty Association voted to increase the
policy guaranty fee from $1 to $5 effective April 1, 2008. The Guaranty Fee will be $5.00 for each owner title
policy and $5 for each mortgagee title policy collected during the applicable quarter. Appropiate changes should be
made to your closing/collection procedures. The new form is attached. For questions, please contact the Guaranty
Association at 512-474-1587.

   When an Owner Policy and Mortgagee Policy are issued
“simultaneously”, the Owner Policy premium is charged
at Basic Rate, and the Mortgagee Policy bears a reduced
premium of $100.  In order for a Mortgagee Policy to be
“simultaneous” with an Owner Policy, the following
conditions must be met:  a)  both Policies must reflect the same policy-date; b) the land covered by the Mortgagee
Policy must be at least part of the land insured by the Owner Policy; and c) Schedule “B” of the Owner Policy must
contain an exception to the lien insured by the Mortgagee Policy.  If the amount of the Mortgagee Policy exceeds
the amount of the Owner Policy, premium for the excess must be charged in addition to the simultaneous-issue rate
[(Basic Rate premium calculated on loan amount) – (Owner Policy premium) + $100].

EXAMPLE:  As part of the sales price, Buyers are assuming the balance of Seller’s existing mortgage note put in place
eight years ago.  Seller is providing an Owner Policy to Buyers.  As a condition for accepting Buyers as obligors under
a Modification Agreement, Seller’s Lender has required that the assumed loan be cross-collateralized with another real
estate lien note made by Buyers and held by Seller’s Lender.  Seller’s Lender has also required a Modification Endorsement
to its existing Mortgagee Policy. Problem? Fresh cross-collateralization in a Modification Agreement disqualifies the
transaction from a Rule P-9(b)(3) Modification Endorsement.  What else is available?  A new Mortgagee Policy! It can
be issued on the original 1998 Deed of Trust as modified by the Modification Agreement, dated as of the filing of the
Modification Agreement, with the insurance-amount being equal to the current principal balance of the assumed note.
AND, in conjunction with the Owner Policy being issued to Buyers, this new Mortgagee Policy can be issued at the
simultaneous-issue rate of $100 ($70 cheaper than a Modification Endorsement).

 

 

S im ultan eous-I ssue M ortgagee 
Policy 

The Example given above is  based on the 7/1/04 Schedule of Basic Rates and does not include cost of available Endorse-
ments or other additional policy-coverages. Compliments of Richard Black

G u a r a n t y  F e e s   



 

 

 

We hope you joined us in February for our inaugural Stewart Title Agency Webinar. As part of our ongoing
commitment to our valued title agencies, Stewart Title is pleased to offer this Agency Webinar Series,
presented by the industry experts at RightNow Consulting, the nationwide leader in profitability consulting
and advisory services specializing in the title industry.  This series is designed to help support you by
providing industry-specific tools, proven tactics and valuable insight necessary to effectively manage and
grow your business in 2008.  We do hope you will join us!

 

 

T hursday, April 17 th, 2008  at 10 :00 a.m . 

 

 

June 17: “How to Get Everyone in your Agency Selling”

August 12:  “Attracting Top Talent to Your Organization (and how to keep them!)”

October 21:  “Managing Expenses for a Successful Year-End”

 

 

Understanding our current marketplace
What can I do now for tomorrow’s gain?

A key leadership strategy
What markets are still growing?

Taking advantage of market sub-segments for the most immediate gain

“Making the Most of a Difficult 
Market” 

By Dr. Cynthia A. McGovern, Vice President of RightNow Consulting.

 

 

For further information on registration view the attached flyer! Space is limited.  Registration on a first-
reserved basis until all seats are filled.

Our office will observe the following Holidays;

Memorial Day
Monday May 26, 2008

Independence Day
Friday July 4, 2008

 

 


