
 

    August 2011 Newsletter 

 

NEWS YOU CAN USE - MAYBE 

I have collected information that I hope will be interesting and maybe even useful. 

I recommend an article in The Street dated Friday Aug 5, 2011 which discusses the state 

of foreclosures across the country and how the large banks are increasingly turning to 

short sales instead of foreclosing on the property.  Here is the link for the full article. 

http://finance.yahoo.com/news/Short-Sales-Become-Bank-tsmf-90858069.html?x=0 

Here is a brief excerpt: 

The nation's biggest mortgage servicers- Bank of America, JPMorgan Chase and Wells 

Fargo - are beginning to step up their efforts to ease the short sale process for borrowers 

who are unsuccessful in getting loan modifications and face the threat of foreclosure.  

Servicers are attempting to reach out to borrowers and are paying out more incentives to 

those suffering financial hardship to help proceed with a short sale. They are also cutting 

down the time taken to approve short sales, although realtors still complain that the 

process takes too long.  

JPMorgan has processed 120,000 short sales through its proprietary program since June 

2009 and now averages 5,000 short sales a month. The bank says its average response 

time to approve a short sales transaction is 30 days.  

"We think the short sale is a good solution for many struggling homeowners and we let 

them know that it's an option," said Christine Holevas, spokesperson for JPMorgan in an 

email. "Our outreach efforts have increased in the past year or so. Foreclosure can be an 

expensive and lengthy process for all parties. It's a good deal for the homeowner and a 

good deal for us (a cheaper way to get a bad loan off the books.)"  

A short sale is seen as a more palatable alternative to foreclosure for borrowers. In its 

simplest form, borrowers with underwater mortgages sell their homes to a buyer at a 

price that is approved by the lender. The lender normally forgives the difference between 

the loan and the sale proceeds- in essence the bank is being shorted for the loan amount.  

Previously, lenders were said to prefer foreclosures to short sales because they -- or the 

investors in the loans -- figured that more money could be made from the former.  

But the average time for the foreclosure process- from the time of notice to the completed 

foreclosure- is now 318 days in the U.S., according to RealtyTrac.  

SOME UTAH INFORMATION. 



Aug 2010 Median home price in Utah was $194,000 and dipped to $181,000 in March 

2011 and is up to $183,000 in July 2011. 

Davis County:  In the past 30 days in Davis County, 441 homes were listed for sale, 266 

went under contract, and 232 were sold. In the past 180 days, 1,321 homes were sold at 

an average price of $211,721 and an average market time of 143 days. There are 

currently 2,106 homes for sale in Davis County.  

 

The overall sold price of homes in Davis County remains generally steady. New listings 

are up and sales have increased slightly.  

 

Davis County home inventories are only slightly lower than they were last year at this 

time. In addition, prices in Davis County have dropped only about 5% over the past year. 

 

Utah County:  Market is sluggish with a large edge to buyers. Prices are stabilizing, but 

still not leveled off. 

 

Park City:  Park City, Utah - June, 2011 - Overall real estate sales volume for through 

April,2011 was up almost 6.5% from 2010 figures, according to the UTAH 

ASSOCIATION of REALTORS. Single Family home prices range from $299,000 to 

$10,000,000+; condominiums range from $54,000 to $7,000,000; lots range from 

$75,000 to $4,000,000. 

 

When compared with ski communities throughout the Intermountain West, the Park City 

real estate market continues to be one of the healthiest according to the Western 

Mountain Resort Alliance. Feel free to contact me for specific details. 

 

South Jordan:  The average listing price for a home in South Jordan is $331,013. There 

are currently 338 homes for sale ranging in price from $155,000 to $2,500,000. The 

median days on the market are 113. 

 

In the month of March, 49 homes sold ranging in price from $160,000 to $625,000. The 

average price was $303,759. The median days on the market were 113. 

 

 

And finally from Louis L’Amour:   

 

“The Variety Theater rang with gunshots and Gene died of acute indigestion caused by 

absorbing too much lead on an empty stomach.”   

 

“The dust cloud had settled.  The buzzard overhead had been joined by a hopeful relative.  

The buzzards were neutral.  No matter who won down there, they would win.” 
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