
Featuring Jim Gosdin, Senior VP, Chief Underwriting Counsel and Associate 

General Counsel for Stewart Title Guaranty; Deborah Yahner, Underwriting 

Counsel for Stewart Title Guaranty; and Jennifer C. Dumas, SVP of Product 

Development for PropertyInfo Corporation. 

Learn why the new Good Faith Estimate (GFE) will be the closer s new best 

friend , the meaning of tolerances, and all the twists and turns in completing 

the new HUD-1. In addition, this session will cover the integration of the new 

HUD-1 into AIM, our title and escrow production system.  

Dates:   Tuesday, February 2, 2010   

Time:      8:30 a.m. (Pacific) 

                 9:30 a.m. (Mountain)        

               10:30 a.m. (Central) 

               11:30 a.m. (Eastern)  

This 1.5 hour training is applicable to anyone who prepares or works with a 
HUD.  

https://stewartevents.webex.com  

Once your registration is received you will be sent a confirmation email from 
messenger@webex.com detailing the audio dialing instructions and webinar 
login link.  

Please print the reference documents prior to joining this webinar.  

http://www.stewartaffiliates.com/servlet/ViewSiteServlet?
OfficeId=1130&CategoryId=27743

   

The Mysteries of the New HUD1 Uncovered presented by 
Stewart Legal Services.
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Seems like just yesterday we were doing the Christmas and New Years 
thing and it is already the end of January.  Hopefully you have a lot of 
your year end clean up completed and are working hard on 2010 and 
the future. 

It seems like we all need to take some time to reflect on where we are 
and how we got here and then, after that, figure out where we want to 
go and how we plan on getting there. 

This process is for both our personal life as well as our professional 
life.  For most in the Title Insurance business or as some might say the 
Land Information business this may be a critical time to assess the 

future and how we will survive as agents. 

We all know that the costs of doing business continue to increase each 
and every year and yet pricing for our services and products has de-
creased.   Stewart Title spent a lot of time last year figuring out what 
the cost of doing business was and after lengthy discussion and con-
sideration decided that they could no longer continue doing business 
while charging less than the cost of operating the business.  This 
brought about the changes to the underwriting agreements. 

With no pricing structure in place or regulation as in most states, Wis-
consin has become the Wild West of Pricing.  To continue to operate 
a business you must take in more than you pay out as only the Public 
Sector can operate in the red on a long term basis. 

Maybe 2010 is the year we will all take the time to figure out what it 
costs to produce the products and services being offered and charge 
something above that so we will be able to pay the bills and maybe 
have a little left over for that well-deserved time off or maybe just 
put something away for the next rainy day before it is too late. 

People want to do business with people who are successful and to be 
successful a reasonable profit margin is necessary.  Sell your agency as 
one that is a quality provider and one that will be here not only today 
but tomorrow and beyond. 

Where does the time go? How did we get here? What are we 
going to do? 
By: Mike Halpin, WI Agency Services Manager  

Maybe 2010 is 

the year we will all 

take the time to 

figure out what it 

costs  
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HOW TO ACCESS RECORDED STEWART TITLE TRAINING/WEBINARS 
Sherri S. Stine, WI Agency Services Representative 

We have been receiving a lot of questions in regards to training on the new HUD-1, 
a reminder to everyone that many of Stewart s  webinars and training sessions have 
been recorded and you may watch them anytime. 

Here are the instructions:      

Go to www.stewart.com 

On the upper right hand side, you will see an option for  "Title Agency Services", 
Click that. 

Scroll down, on the bottom left you will see an "Agency Logins" list. The second op-
tion from the bottom is "Stewart Agency Training". Click on that. 
You will see lists and descriptions of many recorded sessions that you may choose. 
Scroll toward the bottom and under "Stewart Products & Services", you will find 
"The Mysteries of the New HUD-1 Uncovered" webinar that was recorded on 
12/14/2009. 

These recorded sessions are very user friendly, you may pause, re-wind if you miss 
something, etc. There is also SO much other useful information for you at this web-
site, I believe you will find it very helpful! 
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While Stewart Title Guaranty Company has reviewed the Final RESPA Rule, 
we remind you that settlement services are outside the scope of our agency 
contract.  Information, interpretations and views of Stewart Title Guaranty 
Company as to the new HUD-1 and Final RESPA Rule are offered as a cour-
tesy only and expressly do not constitute legal advice. You may or may not 
agree with or follow such views and interpretations.  You are advised to con-
sult your own legal counsel in making all decisions regarding laws and regu-
lations pertaining to escrow and closing matters. 

The new GFE and HUD rules are now in effect, and we are beginning to see 
some of the instructions that lenders are issuing.  As expected, one of the items 
that is receiving a lot of attention from lenders and title agents is how to treat the 
payment of the premium for the owner s policy on the GFE and on the HUD.  
This issue must be considered with the backdrop of local closing practices. 

In Wisconsin, the standard residential Offer to Purchase provides that the seller 
will obtain and pay for the owner s policy of title insurance.  Traditionally, as a 
seller paid item, this cost is not disclosed on a lender s GFE and the cost of the 
premium is shown in the seller s column on the HUD. 

There is considerable confusion in the lender s and title insurance communities 
over how the new RESPA rules require the lender and settlement agent to treat 
the payment of the owner s policy premium.  The rule contains an Appendix C, 
which addresses the completion of the GFE, and Appendix A which addresses 
the completion of the HUD-1/1A.  Appendix C contains a clear statement of the 
lender s requirement to include an estimate of the charge for the owner s title 
insurance regardless of who pays, and Appendix A is silent on this issue. 

Below are the provisions of Appendix C: 

RESPA CORNER  
Ellen Wagner, WI State Counsel 
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HUD s interpretation of the rule is found in its FAQ s, which have been under constant revision, with 
the latest version issued on 1/28/10.  The mandate from HUD that settlement agents must place the 
owner s policy premium in the borrower s column with a credit given by the seller to the buyer if the 
seller is paying that charge is found in the FAQ s and not in the rule itself.  Note, however that the 
FAQ s are not binding on the courts. 

The FAQ addressing the owner s policy premium in Block 5 of the GFE (Page 30) reads as follows:          

The only FAQ specifically addressing the owner s policy premium on Line 1103 of the HUD-1 (Page 
48 of the FAQ s) reads as follows:          

There are also some general FAQ s relating to the preparation of the GFE and HUD-1 which address 
the owner s policy premium.  For example, see Page 11 dealing with seller-paid items on the GFE:  

RESPA CORNER  
Ellen Wagner, WI State Counsel 
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And see Page 42 dealing with seller-paid items on the HUD-1:           

So, how are we to handle the premium for the owner s policy if the lender has not shown it on the 
GFE as required by Appendix C?  Even if the lender s GFE contains an estimate of the owner s pol-
icy premium, it may still prohibit seller credits.  If so, what are we to do with lender instructions that 
do not permit the seller to give the buyer any credits for the owner s policy premium? 

Until there is more guidance from HUD, before the settlement agent closes on this type of instruc-
tions, it would be a prudent practice to contact the lender in writing and prior to the closing to get 
further guidance. 

If you have any questions, please feel free to contact me by email or phone. ewagner@stewart.com  

RESPA CORNER  
Ellen Wagner, WI State Counsel 
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5150 North Port Washington Road 
Suite 121 

Milwaukee, WI 53217 

Phone: 800-523-3060 
Fax: 414-967-3075 

Upcoming Webinars

 
https://stewartevents.webex.com  

The Mysteries of the New HUD-1 Uncovered 

February, 2, 2010 10:30am  

Attacking 2010 . Planning for a Successful Year! 

February 9, 2010 1:00pm 

S T EW A R T T I T LE G U A R A N T Y 
C O M P A N Y 

Please contact us if you have any questions.

  

Mike Halpin, Wisconsin Agency Services Manager 

mhalpin@stewart.com  

Sherri S. Stine, Wisconsin Agency Services Representative 

sstine@stewart.com  

Ellen Wagner, Wisconsin State Counsel 

ewagner@stewart.com  

Sara Bergman Cavil, WI & AR Claims Counsel 

sbergman@stewart.com  

Tanya Martinez, Agency & Claims Administrator 

tmartinez@stewart.com  

Michelle Ebbens, Agency Services 

mebbens@stewart.com 

Deliver a magnificent customer experience through innovation in the real estate transaction process 

O r ga n iz a t ion 

www.stewart.com 

https://stewartevents.webex.com
http://www.stewart.com

