
Agent New slet ter 

Wisconsin Land Title Association has designed a series of education 
programs for title agents that will encompass basic industry knowl-
edge as well as advanced curriculum. A comprehensive series of 
courses tailored to give a complete overview of the title insurance 
process, enhancing the basic knowledge of beginners as well as 
challenging experienced professionals. Designed as a supplemental 
training vehicle for employers.  

Thursday, June 3, 2010 and Friday, June 4, 2010 

Thursday, November 4, 2010 and Friday, November 5, 2010 
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It s been a busy legislative year for new laws affecting real estate.  Here s a brief summary 
of these new laws:  

2009 Wisconsin Act 314

 
(Senate Bill 507)  New Recording Fees for Registers of Deeds.  

Effective June 25, 2010, the recording fee has changed to a flat fee.  Initially, this fee will 
be $30 per document in every county.  As the counties finish redacting social security num-
bers from previously filed documents, that fee will be reduced to $25 per document.  All 
counties will be at $25/document by 2015.  

2009 Wisconsin Act 319

 

(Assembly Bill 704)  New Uniform Power of Attorney.  This law 
creates Chapter 244 of the statutes, and adopts the Uniform Power of Attorney for Fi-
nances and Property.  The statute doesn t make any major changes in how POA s are 
used in Wisconsin, but does do the following:  

1. The law clarifies that an incapacity includes being detained, including incarceration in 
a correctional facility.  This means that if an inmate has given a non-durable POA to 
someone on the outside, it will not be effective and cannot be used to convey real es-
tate  

2. POA s are now deemed to be durable, unless the POA expressly provides that it will 
terminate on the incapacity of the principal  

3. The law makes it clear that a photocopy or electronically transmitted copy of an original 
POA has the same effect as the original.  This does not make the copy of the POA re-
cordable, and the copy must be attached as an exhibit to an original Affidavit of the At-
torney-in-Fact, which is then recorded  

4. The law clarifies that a POA cannot deed to him or herself without specific authority to 
do so contained in the POA  

5. If the POA designates two agents, either may act alone on behalf of the principal, 
unless the POA requires them to act together  

6. A person, (including a business entity) may not refuse to accept an acknowledged 
POA merely because it is old, or because the person mandates or requires that an ad-
ditional or different POA form be used.  This will particularly affect lenders who often 
require that a property-specific POA be used  

7. The law makes it clear that, unless specifically provided for in the POA, the attorney-in-
fact s authority may not be delegated, and may not be used to exercise any fiduciary 
duty of the principal.  Thus, a POA may not delegate its duties by the use of another 
POA.  Further, if the Principal is trustee of a trust, the POA may not be used to exercise 
the principal s duties under the trust  

8. While no specific form is required, the statute does contain a form that will meet the 
statutory requirements.  This form will be prepared by the Wisconsin Department of 
Health Services  

RECENT LEGISLATION SUMMARY 

Uniform 
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RECENT LEGISLATION SUMMARY 

Education and Strategic Planning  

2009 Wisconsin Act 348

 
(Senate Bill 587)  New Correction Instrument and Revised Lien for 

Real Estate Commissions on Commercial Property.  Effective May 28, 2010, correction instru-
ments (formerly called Affidavits of Correction) may again be used to correct certain minor errors in 
or omissions from recorded documents.  The hoops to jump through are very specific.  Please re-
fer to the Stewart Bulletin on this subject that will be released shortly. 

This act also substantially revises the process by which a commercial real estate broker perfects 
its lien rights.  The changes will make it easier for these liens or lien rights to be discovered on a 
search.  

2009 Wisconsin Act 352

 

(Senate Bill 348)  Technical Changes to the Marina Condominium Law.  
This law made several technical corrections to §30.1335.  

2009 Wisconsin Act 357

 

(Senate Bill 605)  Condominium Disclosure Materials.  The Disclosure 
Materials required to be provided to a potential buyer of a condominium unit may now be provided 
electronically instead of in paper format.  This should speed up the disclosure process and reduce 
the cost.  

Next on the legislative agenda:  Obtaining legislation that will allow title insurance underwriters to 
issue Certificates of Mortgage Release for mortgages that they or their agents have paid off at 
closing. 

Looks like summer has arrived and the snow will stay away for a while.  We are living in a 
world where change is happening at the speed of light and the Title Business is changing just 
as quickly.  With the new HUD, financial regulation from the Federal Government, as well as 
the laws and regulation from the State of Wisconsin, more and more time is required to edu-
cate all employees to keep up with the changes.  It seems like the Title business has a big 
change about every 25 years.  In about 1960 the Title Insurance Policy started slowly replac-
ing the abstract and in 1986 when the secondary market demanded Title Insurance and In-
sured Closings it was another big change for the industry. This required those business that 
wanted to continue in our industry to change their business model and with the downturn of 
business over the last couple of years it still requires planning for survival which allowed 
some business to survive.  Now in 2010 new rules and regulation along with new technology 
for searching, producing and delivering of the products and services is even more important 
to stay current in the market place. Several resources are available for information including 
your underwriter, the Wisconsin Land Title Association, as well as the American Land Title 
Association.  To survive and prosper going forward take advantage of these recourses. In to-
day s world all organizations need quality and educated employees. 

- Mike Halpin 
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When an agent searches title to a property, the search will often disclose a 
legal description that contains not only the description of the actual parcel of 
land, but also states that the land is subject to an easement across some 
portion of the parcel, or that the land is together with and easement over 
some other land that benefits the parcel. 

I often see these deed legal descriptions copies wholesale onto the descrip-
tion of the land in Schedule A that Stewart is committing to insure.  Please 
remember that there is a BIG DIFFERENCE between the land and other 
property rights or burdens that may be conveyed to an owner in a deed and 
the land that Stewart is willing to insure. 

If the deed contains a description of an easement that burdens the land Stew-
art is insuring, that easement should go on to Schedule B-II as an exception, 
and should not be included in the legal description on Schedule A.  An exam-
ple of this type of description would be: 

Deed Legal:

 

Lot 7, Happydale Subdivision, being a subdivision located in Section 27, 
Township 48 North, Range 14 West, Douglas County, Wisconsin; subject 
to an easement 50 feet in width along the West line of said Lot 7 and ex-
tending from the North Line of said Lot 7, South 125 feet; said easement 
being for access to Lot 8 lying South of Lot 7.  

Insurable Legal:

 

Lot 7, Happydale Subdivision, being a subdivision located in Section 27, 
Township 48 North, Range 14 West, Douglas County, Wisconsin.  

Easement Exception:

 

Easement for access contained in that deed recorded as Document No. 
________ that is 50 feet in width along the West line of said Lot 7 and 
extending from the North Line of said Lot 7, South 125 feet; said ease-
ment being for access to Lot 8 lying South of Lot 7.  

If the deed contains a description of an easement that benefits the land Stew-
art is insuring, that easement should be insured as a separate parcel of land 
only (1) if such insurance is requested by the applicant; or (2) if such ease-
ment is required for legal access to the insured land.  It goes without saying 
that an appropriate search of the easement parcel is required. 

LEGAL DESCRIPTIONS CONTAINING EASEMENTS 
Ellen Wagner, State Counsel 
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RESPA News 

 
June, 2010 

If you have any questions, please feel free to contact Ellen Wagner 
at ewagner@stewart.com or (414) 967-3060 ext 223. 

While Stewart Title Guaranty Company has reviewed the Final RESPA Rule, we 
remind you that settlement services are outside the scope of our agency 
contract.  Information, interpretations and views of Stewart Title Guaranty 

Company as to the new HUD-1 and Final RESPA Rule are offered as a courtesy 
only and expressly do not constitute legal advice. You may or may not agree 

with or follow such views and interpretations.  You are advised to consult your 
own legal counsel in making all decisions regarding laws and regulations 

pertaining to escrow and closing matters. 

As the most recent Bulletin on HUD notes, the initial 120 days of RESPA reform 
dealing with the new HUD-I has ended, so be especially careful on your HUD 
preparation. 

REMINDER:

  

The FAQ s have been 
revised no less than 12 times since 
the beginning of the year.  These are 
your most up-to-date word on how 
HUD views the rules, so make it a 
regular practice to check for new re-
leases often.  The website is 
www.hud.gov/offices/hsg/ramh/res/
respa_hm.cfm 

  

Read Your Loan Instructions 

 

Every Time!  While it is clear under 
the rules that lenders cannot shift the 
responsibility for a tolerance violation 
to the settlement agent, we are still 
seeing many lender instructions that 
do just that, or that require the settle-
ment agent to indemnify the lender 
against tolerance violations.  If you 
receive any instructions that do this, 
please make sure that you have that 
portion of the instructions stricken in 
writing, or that you strike them and 
get lender approval prior to closing. 

Transfer Fees:  As Wisconsin law im-
poses the obligation to pay a transfer 
fee on the seller by statute, lenders 
are free to not include the transfer fee 
on their borrower s GFE, and you are 
free to put the transfer fee on the 
seller s side of the HUD.  With that 
said, if the lender does include the 
transfer fee on the borrower s GFE, 
then you also must show it on the bor-
rower s side of the HUD, with a corre-
sponding seller credit.  

Post-Closing HUD Revision:  Where 
the lender cures a tolerance violation 
after closing, the lender may request 
that you prepare a corrected HUD 
showing the cure.  You MUST do this 
on request, but you are not required to 
obtain new signatures.  Keep the date 
on the HUD the same, and make sure 
to send a copy to the borrower. 
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If title agencies 
use SoftPro, 
they can now 
enjoy direct 
access to 

Stewart policies 
previously 

accessible only 
through 
STEPS

 
Stewart Title Guaranty Company has announced an integrated application for 
LPS SoftPro for Stewart s network of title insurance agencies. With the new inte-
gration of Stewart Agency Technology and SoftPro, a real estate closing and title 
insurance software, it's easier than ever for title agencies using SoftPro to do 
business with Stewart.    

At Stewart we strive to provide our agencies with the products and services 
they need to improve their operations and make it easier for them to do busi-
ness, said George Houghton, Executive Vice President, Agency Services 
Group. If title agencies use SoftPro, they can now enjoy direct access to Stewart 
policies previously accessible only through STEPS , Stewart Title Electronic 
Policy System, allowing new levels of productivity when producing title policies. 
The Stewart Agency Technology enables SoftPro users to increase efficiency, 
automate various parts of workflow and better manage forms.

  

We have worked closely with Stewart to develop the STEPS for SoftPro integra-
tion designed specifically for Stewart agencies, said Joyce Weiland, President of 
LPS SoftPro. We are constantly looking for new ways to help our customers be-
come more efficient and streamline their internal processes. Stewart agencies 
using SoftPro have a unique opportunity to benefit from the many advantages 
that the STEPS technology has to offer. Not only is it bringing a valuable solution 
to their desktop, it s doing so without adding additional costs.  

Features of the application include: 

Increased efficiency - Work smarter by accessing Stewart policies directly 
from the desktop 

Access files quickly and easily 
Manage multiple policies within a single file through one screen 
Centrally maintain policy issuance information  

Decreased workload - Automate tasks 
Automatically update policy number within SoftPro file 
Auto calculate underwriter remittance 
Policies automatically sent to the proper policy reporting system  

Simplify forms management - Access underwriter policy forms directly 
from SoftPro 

Void policies from within the title production system 
Edit and preview each policy prior to assignment of policy number 
Archive your policies as PDF s and easily reprint policy forms  

Visit http://www.stewart.com/downloadsoftpro

 

to download the application or 
watch a Flash video that details the benefits of the technology. For more          
information on the application call (800) 729-1900, ext. 8058 or email           
agencyservices@stewart.com.  

Stewart Makes it Easier for Agencies to Access Title Policies 

STEPS for SoftPro 
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Name Searches  20 Year Look-Back Required 
Ellen Wagner, State Counsel 

Several agent inquiries over the past several weeks have uncovered inconsistent practices con-
cerning the length of time that names must be searched.  Please make sure that your name 
searches go back 20 years.  On every sale or foreclosure transaction, the search must include all 
owners of the property within that 20 year period.  On a refinance transaction with a purchase-
money mortgage, the search need only include the current owners. 
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TYPE     EFFECTIVE DATE  EFFECTIVE PERIOD 

State Court Money Judgments 

(includes criminal files and money 
judgments in replevin actions) 

Whenever Docketed Ten (10) years after the docketing 
date.  May not be re-docketed to ex-
tend this date. 

Federal Tax Lien Assessed before 

11-6-90 

Six (6) years + thirty days, if the 6 
year period expired by 10-1-90   

Ten (10) years + thirty days, if the 6 
year period did not expire by 10-1-90 

Assessed on or after 11-6-90 Ten (10) years + 30 days 

State Income & Franchise Tax War-
rants 

§71.91(4) & (5) 

Assessed before 7-31-81 No expiration 

Assessed between 7-31-81 & 5-4-04 Thirty (30) years 

Assessed after 5-4-04 Twenty (20) years, 180 days, and 
may be renewed within that 180 day 
period for an additional twenty (20) 
years 

State Unemployment Tax Warrants 
§108.22(1)(m) 

Whenever assessed Ten(10) years 

Federal Judgments 

(not in favor of United States) 

Whenever filed or docketed Ten (10) years 

Federal Judgments 

(in favor of the United States) (may 
be in favor of the US, a federal cor-
poration, an agency, a commission 
board, or any other entity or instru-
mentality of the United States.  In-
cluded are Freddie Mac, Ginnie Mae, 
Ginnie Mac, HUD, FDIC, RTC) 

Filed where federal tax liens are filed 
on or after May 29, 1991 

Twenty (20) years, or, if notice of 
renewal is filed, Forty (40) years 



Transaction Code Glitch 
Sherri S. Stine 
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After the AIM system was upgraded, it seemed that most Agents were having 
transaction codes in the single line elements, automatically filled in with "201", 
when producing a Short Form or Jr. Loan Policy. Wisconsin does not have a 
"201" transaction code. I have been working with customer care and all AIM 6 
or 6.1 users should now have that "glitch" fixed. The proper code for producing 
a Jr. Loan Policy or Limited Liability Policy, is "203". If you are producing a 
Short Form Loan Policy and charged a re-issue rate, you would still use the 
"909" transaction code. 

Previously Stewart Express/TitleMax users did not have a "203" transaction 
code as an option to choose when producing a Jr. Loan Policy or Limited Liabil-
ity Policy. Stewart s programmer is now working on adding this form, as well as 
the "203" transaction code as a choice in the "drop-down" list. 

In most cases you will use the following codes the majority of the time: 

101 = Owner s Policy 

Used when the purchase price (policy amount), is greater than the loan 
amount. Also used when only an Owner s Policy is issued (Agent is not insur-
ing a simultaneous Loan Policy) 

404 = Simultaneous Loan Policy  

(Loan Policy is less than the Owner s Policy)  

909 = Loan Policy only  

Customer was given a rate that is less than the Original Rate. Usually used for 
refinances or in the case where our Agent is only insuring the Loan Policy of a 
purchase transaction. 

203 = Jr. Loan Policy or Limited Liability Policy 

This would often be used on second mortgages.   

NOTE: When using the "404" code, our corporate office in Houston will not 
process the simultaneous policy until they receive the "101" coded policy. In 
other words, they can not process a simultaneous policy without first process-
ing the policy that the simultaneous policy attaches to. 

Wisconsin 
does not have 

a "201" 
transaction 

code . 



Customers can 
view up-to-date 

transactional data, 
documents, tasks 

and contacts 
within the 

transaction to 
enhance and 

provide 
transparency in 

the closing 
process

 
PropertyInfo Corporation Announces SureClose® iPhone 

Application for Real Estate Brokers, MLSs and Associations  

Application enhances the real estate transaction with real-time transaction in-
formation direct to iPhone mobile devices.   

PropertyInfo Corporation announces iPhone application for SureClose online 
transaction management system. With the SureClose iPhone app, customers 
can view up-to-date transactional data, documents, tasks and contacts within 
the transaction to enhance and provide transparency in the closing process.  

We are pleased to offer the iPhone application for our customers, said Tom 
Groom, CTO, SVP Real Estate Segment of PropertyInfo Corporation. A grow-
ing number of our customers are conducting business online and remotely. 
With our iPhone application, real estate agents and brokers can truly conduct 
their business anywhere, at any time  whenever and wherever their customers 
need them to.  

SureClose is the leading online transaction management platform for real es-
tate, closing and mortgage. Customers can now access all their transaction in-
formation through the iPhone mobile device.  

With this free application customers can: 

View a list of all current files and documents 

See a summary of each transaction 

View and share documents via email 

Check task status to stay up-to-date 

Keep in touch with the contacts in each file  

To use SureClose on the iPhone, customers need access to a SureClose ac-
count. Customers should have access if they are: 

A real estate, closing, or other professional using SureClose or Stewart 
Online  

Another professional party to a transaction who has been invited into Sure-
Close or Stewart Online 

A homebuyer or seller whose transaction is being run through SureClose or 
Stewart Online  

For more information on SureClose, call PropertyInfo at (866) 608-6657 or 
smarttechnology@stewart.com. To download the iPhone application, search for 
SureClose in the iPhone app store at http://itunes.apple.com.  

All trademarks are the property of their respective owners. 
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Upcoming Webinars

 
Are Your RECS a WRECK? A Solution for YOUR Accounts  
Thursday, June 10, 2010, 1:00 pm (Central) 

Stewart Financial Services has the "Solution for your Accounts" in this 
one hour presentation.  Stewart Financial Services (SFS) will cover the 
different services SFS offers and the benefits title agencies receive by 
using SFS.  

Desire the Fire!  Creating Excitement about YOUR Agency 
Tuesday, June 15, 2010, 1:00 pm (Central) 

Are you no longer having fun at work?  Have you lost the excitement 
about being in this ever so changing industry? This is the event not to 
miss. Let's stop going to work!.  When we are change makers instead 
of change takers it no longer feels like work. In this session Darryl 
Turner will cover 6 core ways to get motivated, excited and to re-
develop the fire within you and your business again. This "live" Darryl 
Turner video broadcast will describe why some go to work and others 
go play at the office!    

Schemes, Scams and Nasty Pitfalls 
Tuesday, June 22, 2010, 3:00 pm (Central) 

This one hour webinar will deal with currently observed scams and 
schemes, how to spot them, and what to do when you suspect that one 
is "in play" with the property involved in your transaction. We will also 
discuss other less-than-good practices that may be present, including 
"mortgage relief" schemes, "lottery winner" schemes, and other devices 
such as the "Nigerian " scheme, with an emphasis on detecting these, 
and avoiding the troubles which they can cause.  

To register for any of these webinars go to: 

https://stewartevents.webex.com

 
5150 North Port Washington Road 

Suite 121 
Milwaukee, WI 53217 
Phone: 800-523-3060 
Fax: 414-755-1309 

Email: wistg@stewart.com 

We re On the Web! 

www.stewart.com 

A customer is the most important visitor on 
our premises, he is not dependent on us. We are 

dependent on him. He is not an interruption in 
our work. He is the purpose of it. He is not an 

outsider in our business. He is part of it. We are 
not doing him a favor by serving him. He is    

doing us a favor by giving us an opportunity to 
do so.  

Mahatma Gandhi 

Deliver a magnificent 
customer experience 

through innovation in the 
real estate transaction 

process. 
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